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As a seminar presenter, Kevin 
Kimberley teaches producers how 

to reach ultimate yield potential 
through planter and field 

preparation. Kevin is available to 
present on topics that include: 

Plantability 

The importance of down pressure on 
planters 

Seed-to-Soil Contact 

The benefits of Trash Wheels 

Trash Management 

Emergence Problems 

Tillage Management (Marriage to the 
Planter) 

Soil Structure 

Strip-Till, No-Till, and Full Tillage 

This year's biggest yield robbers

W H AT  C A N  K I M B E R L E Y  A G  C O N S U LT I N G  D O  F O R  M E ?

Kevin Kimberley is dedicated to sharing his extensive background, lifelong experience, interests 
and contributions in operations and state of the art farming practices with producers, 

agronomists and engineers through farm management seminars, on-site consulting, and 
individual meetings. 

CORN METER CLEAN ING ,  REPAIR ,  AND  CALIBRAT ION  
Every year Kimberley Ag Consulting cleans, repairs, and 
calibrates thousands of corn meters. With more than 30 
years of experience between them, our Corn Meter Crew 
can calibrate meters for optimum plantability and can 
make meters last longer. Properly calibrated meters will 
save on seed, create a better stand, and will provide more 
even emergence, all which lead to more profit.

ON -S ITE  C ONSULT ING  V IS ITS                           

Kevin is known for his on-farm consulting with clients from 
Illinois, Iowa, Nebraska, Minnesota, South Dakota, and 
North Dakota. His clients utilize various farming 
techniques, including Strip-Till, No-Till, and Full Tillage. 
Based on Kevin's annual visit and recommendations, his 
clients update their techniques each year.

DEALER OF  QUALITY  PRODUCTS                       

Utilizing his experience in the field and working 
relationships with the equipment companies Kevin helps 
his clients avoid costly equipment purchase errors. 
Regardless the size of the operation, he will recommend 
the best combination of equipment to maximize profit.


